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How would you categorize your company?

' Small/emerging life science company that is pre-commercial .. .. 4.00%

' Small life science company that is newly commercial/recent launch . ... 4.00%

--I ‘ Mid-size pharma/ biotechcompany ........ ... ............. 32.00%
‘ H Large pharma/biotechcompany ..... ... .. ... ... ... ... .... 32.00%
178TR"

‘ Solution Provider ... ... ... .. .. ... ... ... 10.00%
Wholesaler . . . .. ... ... .. 4.00%
SpecialtyPharmacy .. ...... ... .. ... . ... ... ..., 10.00%

. HealthSystem. . ... ... .. . .. . . .. . ... . . ... 2.00%
Other .. .. .. e 2.00%
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BENCHMARKING REPORT

How big is your Trade and Channel team?

e e ® e

‘ B-T0 . . e e e e 26.00%
‘ 11015 e 14.00%
T OrMOKe . . . . ot e e e e e e e e 22.00%

!' N
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Have you updated/revised your channel strategy to collaborate with innovative and emerging healthcare
delivery start-ups to streamline patient access?

‘ YOS e 54.00%
‘ NO e 22.00%
Not yet, butintheprocess . . ... ... .. ... ... ... ... ... ... 24.00%
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BENCHMARKING REPORT

What are the top issues facing you and your team right now? (select all that apply)

----I ' Pricing pressures . ...............ociiiiiuuaennnnn 52.00%
TN N R N —— @ Contracting with Stakeholders ... ...................... 62.00%

. o Increasing coldchaincosts ......................... 14.00%

”m

| Industry integration and consolidation .. ... ... .. ..... 28.00%
---. ‘ Wholesalerfees. . ...... ... ... .. .. . ... ... ... ..... 46.00%
--- ‘ Reimbursementmodels . .. ... .. .. .. .. ... .. .. ... .. 38.00%

Compliance risks and partnering withlegal ............ 16.00%
--. ' Political and policy uncertainty . . .. ... ... . ......... 34.00%
I—

Noveltherapies...... ... ... ... ... ... ... .......... 20.00%
EREEE @ Poyerburdies... ... sa.00%
]

Data......... ... 32.00%
| | | | I | Other .. ... .. e 4.00%

0% 10% 20% 30% 40% 50% 60%

INFORMACONNECT.COM/TRADE-CHANNEL 4



BENCHMARKING REPORT

Are you responsible or are you interested in specialty product data strategies and ways to
leverage this for actionable insights and an improved patient journey?

------l . Yes, | am interested inthiscontent . . .. .. ... ... 74.00%

. Yes, | am responsible for this at my company. . . . .. 4.00%

l No, | am not interested in thiscontent. . . . ... .... 22.00%
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Are you currently shifting distribution models and moving from volume discounts to more value-based or
therapy-based discounts?

l @ ves 14.00%
-----I O No 62.00%

-I l | Not yet, butintheprocess ... ................... 22.00%
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BENCHMARKING REPORT

Are you looking for new solutions and services to streamline and optimize trade and channel operations?

S ]| ® e

qq Possibly, would liketolearnmore . . . .. ......... 38.78%
B .
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Which type of network do you currently utilize? (select all that apply)

Ny e
B By e e ® o
-I . Exclusive . . ... ... ... . 24.49%
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BENCHMARKING REPORT

When it comes to contracting, what is your biggest contracting challenge? (select all that apply)

l ‘ Contractingwithpayers . ........................... 12.24%
‘ ContractingwithSPs . . ... .. ... .. ... ... .. ... ... ..... 8.16%

. ContractingwithSDs ......... ... .. ... .. ............ 2.04%

ContractingwithIDNs. . . . ... . ... .. ... .. ... ......... 4.08%

‘ ContractingwithHubs. ... ..... ... . ... . ............ 2.04%

- ‘ Contracting withwholesalers . . .. ..................... 18.37%
- ContractingwithPBMs. . .. ......................... 12.24%
' ContractingwithGPOs . . .. ... .. ... ... ............ 4.08%

Managing volumeof contracts. . . . ................... 10.20%

- . Contract language, FMV, KPlIs, scorecarding ........... 20.41%
Ensuring execution of contractedterms . ... ............ 2.04%

| | | | | | Othel' ............................................ 4.080/0
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BENCHMARKING REPORT

Are you currently partnering with IDNs?

————— ® e

7 O No 26.00%
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Not yet, but willdosoin2022 .. ..... .......... 14.00%

Are you currently working on an emerging therapy?

P s e @
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. No ... 44.00%




